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Flexibility is Key For This Lawyer’s Clients, So He Branched 
Out and Started His Own Firm 


“| felt like branching out would grant me the opportunity to have more autonomy in my role as an 
attorney,” said Nima Tahmassebi, a former Greenspoon Marder associate and Perlman, Bajandas, Yevoli 
& Albright partner. “I thought that it would give me more opportunity to give my time to my clients.” 
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What You Need to Know 


e After focusing on litigation for seven years, one lawyer created his own law firm to expand into more of a 
business advisory role. 


e While many lawyers tend to move to a bigger law firm to scale for client needs, this lawyer just scaled his own 
practice. 


When a lawyer looks to expand the capabilities available to their clients, more often than not they move to a bigger firm 
with an expanded scope of services. But one Florida lawyer is moving in the opposite direction for the same reason. 


Until last month, Nima Tahmassebi was a partner focused on litigation at Miami-based boutique Perlman, Bajandas, 
Yevoli & Albright. He spent five years there working his way up from an associate to a partner. But after his client’s 
needs kept growing, he decided that he needed more flexibility rather than scale. 


In response, he opened NT Legal and took his clients with him. 


“| felt like branching out would grant me the opportunity to have more autonomy in my role as an attorney,” Tahmassebi 
said. “I thought that it would give me more opportunity to give my time to my clients, whether that be physically to travel 
with them or be more available on a basis that maybe goes beyond the nine-to-five office role.” 


Because his clients sometimes ask Tahmassebi to work on off-hours or travel outside of Miami, he says that making his 
own schedule is vital to making that work. 


“To the extent that | have a client that says, ‘Hey, | want you on site tomorrow.’ | just need to shuffle a few things around 
because everyone's part of my own book,” he said. “Those are things that before I’d have to get approval, I'd have to go 
through a certain degree of red tape that | don’t have to deal with any longer.” 
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Beyond having more time to attend to clients, he’s also less pigeon-holed into strictly focusing on litigation matters. 
Tahmassebi is being more selective of which clients he brings on as he also expands his role to encompass more of a 
business advisory role. 


Although he’s focused historically on litigation, Tahmassebi has typically worked with clients that work within innovative 
sectors, such as e-commerce and cryptocurrency. 


At the University of Miami, he earned his MBA along with his law degree before going on to work as an associate at 
Greenspoon Marder, where he spent over two years. But after over seven years of focusing on legal work, he started 
craving more of an advisory role. 


“| had to cut my teeth in the role of a litigator and learn from the ground up, as any good lawyer would. And from there, 
leverage that into a more business-oriented role, where | could serve as a trusted adviser,” he said. 


The reason he didn’t consider going to a bigger law firm was because he felt like it wouldn’t give him the freedom to 


expand the way he’s able to now. And although working under a larger umbrella isn’t for him anymore, he acknowledges 


that working at Perlman Bajandas guided him to gain the confidence he needed to branch out. 


“When | left [Greenspoon Marder] and | went to Perlman Bajandas, | felt like | gained a lot more upfront. And | had a lot 
more say about the cases that | was able to work on, or the partners | wanted to work with. And | was able to grow in a 
much more organic manner,” he said. 


It was that same flexibility that helped him realize he needed more control over his practice in order to help his clients 
more effectively. 


“| think Big Law or a mid-size firm is something that is a really good experience for young lawyers. | think that is a great 
place to cut your teeth, because they’re going to teach you how to be a good lawyer ... But it’s different strokes for 
different folks. Some people can do it and more power to them. But I’m not one of those people, | needed the 
opportunity to make my own opportunities,” he said. 
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